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Dear HydroMassage [AquaMED],

Your bed does everything it says it will doand then some. | believe the HydroMassage [AquaM&Bn absolutely
positive approach to patient care. This bed hals auugh patient satisfaction quotient; all of natipnts love this machine!
In fact, | can’t get them off the bed after thassion is completed. They even try to buy it offe. I've heard patients say
that the HydroMassage [AquaMED] feels like a 15uténhug or that it makes them feel like they’'ve hagbod night’s rest.
From a doctor’s standpoint, you can’t ask for mibin that.

At my practice, the HydroMassage [AquaMED] is used number of ways. We use it as a very impontant of our spinal
decompression treatments. The bed helps to warmedand my patients’ muscles and ligaments, allowisdo decompress
the disc properly and as comfortably as possiblgnoigh we mainly use the bed pre-decompressiorpweeveral patients
on the bed after the treatment to stimulate bléod ind promote the healing process.

Thanks to the bed, we've seen some positive regitlispatients who have excess scar tissue; ityrbalps to break down
the areas where the tissue is really built up. We put patients with bad posture on the bed tp leglsen up their muscles
and allow them to stand up properly. We reallyttrytilize the HydroMassage [AquaMED] with everytbj it's one of
those situations that massage and increased Hmedsf always going to help.

The HydroMassage [AquaMED] has been a great additiany practice. | see 25-30 patients per day%h¥d of these
patients go on the bed. We charge $20 for a 15tmisession and patients always request to go doettheYou only have to
do the math to realize that the HydroMassage [AdtBlMpays for itself very quickly. In fact, it brisgn about $500 per day
to my practice. This equates to over $100,000 treerevenue for my practice per year. That says!a |

Thanks to the HydroMassage [AquaMED], we get 5 patients per month directly from referrals. Aftsing the bed,
patients go home and tell their friends and famiBmbers about this bed that makes them feel likg &ine “floating in
heaven”. No one ever says that about adjustmieptsever, the HydroMassage [AquaMED] brings peopléor a great
massage, and they tend to leave as chiropracientstit really helps to open people’s eyes toitheefits of chiropractic
treatment. Other than handing out the coupons andipcards from the marketing kit you provide, hdlao any other
marketing. | don’t need to market the bed, my pasielo it for me through word of mouth referrals.

| would recommend this bed to any doctor who wamisdd massage to their practice, without havingdi another person.
The HydroMassage [AquaMED] is much more reliablnth massage therapist. In fact, | removed my rgadserapist to
put the HydroMassage [AquaMED] in. Massage thetajst sick; have maternity leave...things happeis dbesn’t
happen with the HydroMassage [AquaMED]; it's watitiior people all day long. Plus, it really helpghwoffice flow. If the
waiting room is full, we will put the next patiean the bed, to help stall them and keep them hagylg their room is being
prepared.

| truly believe that the HydroMassage [AquaMED#ituge practice builder. Any doctor would not kieking clearly if
they didn’t think this would add benefit to thenaptice. It absolutely helps with getting new pattse satisfying them when
they are here and keeping them once their treatim@oimplete. If doctors are looking to do a bejérfor their patients, to
improve their health and satisfaction, the Hydroséaye [AquaMED] will make that easy for them. Thgtient's
satisfaction will at least double with the HydroMage [AquaMED] and their practice will be equallgsessful.

| couldn’t be happier with the HydroMassage [AquaME
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